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Near-Automatic  Process 
Used  in  Manufacturing 
Nylon  and  Cotton  Rope 

The  North  Star  Rope  and  Tool  Ltd.  of  Edmonton, 
organized  in  1944  and  incorporated  by  Adam  Biesel 
as  a manufacturing  concern  in  1959,  has  established  a 
market  for  its  nylon  and  cotton  ropes  reaching  from 
the  Great  Lakes  to  the  Rockies. 

The  firm,  which  is  equipped  with  ten  German 
manufactured  braiding  machines,  is  capable  of  pro- 
ducing 100,000  yards  of  cord  per  week  up  to  3/16 
inches  in  diameter.  Used  for  such  purposes  as  fish  line, 
Venetian  blind  control,  carpenter  cord  and  tow  rope, 
North  Star’s  product  can  be  manufactured  to  a tensile 
strength  of  900  pounds. 

Canadian  firms  supply  the  nylon  used  in  the  manu- 
facturing process. 

Production  is  almost  entirely  automatic.  Pro- 
prietors of  the  firm,  Mr.  and  Mrs.  Biesel,  tend  the 
braiding  machines  which,  by  a series  of  whirling  and 
interlocking  thread  carriers,  braid  the  light  strings  into 
cord.  For  heavier  rope  a spun  cord  is  introduced  into 
the  centre  of  the  machine  around  which  the  carriers 
braid  a heavy  covering. 

The  $100,000  plant  is  located  at  9913  - 78  Avenue, 
Edmonton. 


Mrs.  A.  Biesel,  co-owner  of  the  Edmonton  company  supervises 
the  operation  of  the  whirling  braiding  machines  which  produce 
nylon  cord.  The  finished  product  is  automatically  wound  on 
the  wooden  spools  above  each  unit. 
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Western  Canada  Market 
Served  by  Expanding 
Alberta  Glove  Company 

More  than  250  different  styles  of  gloves  are  being 
manufactured  in  Edmonton  by  the  Alberta  Glove 
Company  Ltd.,  of  10646  - 101  Street. 

Sixteen  employees  at  the  plant  can  produce 
approximately  4,000-dozen  of  gloves  annually.  Models 
range  from  skiing,  golf  and  hand  ball  styles  in  the 
sports  field;  to  children’s  gloves  and  mitts;  men’s  and 
women’s  work  gloves,  and  all  types  of  heavy  industrial 
gloves. 

The  business  was  started  by  George  Treen  in 
1948,  although  actual  production  didn’t  commence 
until  the  following  year  when  a 40-foot  by  50-foot 
plant  was  completed.  The  floor  space  was  more  than 
doubled  in  1954  and  the  firm  is  now  managed  by  Mr. 
Treen’s  son,  Gerald. 

Approximately  30  percent  of  an  estimated  annual 
volume  of  100,000  square  feet  of  leather  is  purchased 
locally.  The  majority  of  the  balance  is  purchased  from 
the  United  States  although  some  leather  is  imported 
from  Australia,  South  America  and  Europe. 


Manager  Gerald  Treen  examines  a pair  of  mens 
semi-dress  gloves. 


Leathers  include  deerskins,  goatskins,  carpincho 
(a  wild  pig  found  in  the  Amazon  valley),  sheepskins, 
and  many  grades  of  cowhide. 

All  leather  is  completely  finished  when  brought 
into  the  plant.  Die  cutters  and  beam  press  operators 
are  the  first  to  work  with  the  leather.  After  they  cut 
out  the  particular  pattern  desired,  the  shaped  skins 
are  passed  to  the  sewing  and  finishing  rooms.  The 
employee  complement  includes  seven  sewers,  four 
cutters,  two  finishers  and  stock  and  office  staff. 

Consumer  sales  are  handled  through  retail  stores 
across  the  western  provinces.  Industrial  gloves,  which 
make  up  approximately  60  percent  of  the  total  volume, 
are  sold  by  contract  and  through  a distributor  organiza- 
tion. 

Sales  volume  is  in  excess  of  $100,000  yearly.  The 
firm’s  annual  payroll  is  more  than  $25,000.  • 


A view  of  Alberta  Glove’s  sewing  room. 


Authorized  as  Second  Class  Mail, 
Post  Office  Department,  Ottawa. 
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New  Air  Treatment  Unit 
Adapts  to  Homes 
And  Offices 


A newly-conceived  air  treatment  unit  designed 
primarily  for  use  in  private  homes  but  which  can  be 
adapted  to  use  in  offices  and  industrial  concerns  is 
being  manufactured  by  Western  Combustion  Equip- 
ment Ltd.,  a recently-formed  Edmonton  company. 

The  new  product  is  known  as  the  “Tahitian  Total 
Air  Treatment”  unit.  It  combines  into  one  piece  of 
equipment  the  operations  of  an  air  cleaner,  humidifier 
or  dehumidifier,  and  air  cooler.  For  normal  home  use 
it  complements  the  operation  of  forced  air  furnaces. 

Furnace  ducts  are  utilized  to  circulate  air  through 
a building.  On  its  return  the  air  passes  into  the  unit 
and  through  a washing  element.  The  element  itself  is 
continually  washed  in  a solution  containing  inhibitors, 
a germicidal  deodorizer  and  other  cleansing  agents. 

Provision  is  made  for  automatic  flushing  of  the 
wash  solution,  and  refilling  and  recharging  of  fresh 
water.  Humidity  control  is  maintained  by  a dial-type 
humidistat. 

On  completion  of  the  cleaning  cycle,  air  is  re- 
circulated via  the  duct  system. 

In  regular  form  the  unit  is  58  inches  high,  13 
inches  wide  and  28  inches  deep.  It  can  be  manu- 
factured, however,  in  almost  any  size  cabinet. 

At  the  present  time  the  company  is  drawing  on 
the  facilities  of  several  Alberta  fabricators  for  the 
manufacture  of  several  component  parts.  Production 
capacity  is  approximately  100  units  per  month. 

The  plant  is  located  in  2,500  square  feet  of  rented 
quarters  at  10368  - 60th  Avenue.  Provision  is  made  to 
increase  space  and  production  facilities  to  keep  pace 
with  demand  for  the  product. 

The  Tahitian  Total  Air  Treatment  unit  is  being 
patented  in  Canada  and  the  United  States.  Sales  will 
be  handled  through  a distributor  organization  and 
franchised  dealers,  such  as  sheet  metal  and  heating 
contractors. 

The  company  hopes  to  extend  its  market  area  to 
eastern  Canada  and  the  United  States.  Research 
models  are  presently  being  tested  in  high  humidity 
areas  in  Canada  and  the  United  States. 

The  manufacturing  company  was  incorporated 
early  in  1961,  culminating  a year  of  research  and 
testing  by  one  of  its  principals — Harold  Green.  A 
native  of  Bassano,  Alberta,  Mr.  Green  was  also  one 
of  the  designers  of  the  “Flame-Master”  equipment 
line.  During  the  project’s  design  stages,  Mr.  Green 
worked  in  close  co-operation  with  provincial  and  the 
National  Research  Councils.  • 


The  Tahitian  Total  Air  Treatment  Unit  is  seen  in  operation 
as  part  of  a residential  furnace. 


Parkhill  Bedding  Opens 
Calgary  Mattress  Plant 

Parkhill  Bedding  and  Furniture  Limited  of  Win- 
nipeg, a firm  that  is  in  its  forty-second  year  of 
operation,  recently  opened  a mattress  factory  at  909 
9th  Avenue  East,  Calgary.  The  building  contains 
20,000  square  feet  of  floor  space,  the  upper  level 
devoted  to  warehouse  shipping,  and  the  lower  level 
devoted  to  manufacturing. 

The  firm  is  presently  manufacturing  a full  line  of 
innerspring  mattresses  and  box  springs,  employing  ap- 
proximately 16  people.  Until  conditions  demand  more 
manufacturing  of  the  various  component  parts,  the 
majority  of  materials  required  for  the  manufacture  of 
mattresses  and  box  springs  will  be  shipped  to  the 
Calgary  plant  for  assembly  from  the  Winnipeg 
factory. 

The  production  volume  of  the  Calgary  operation 
is  in  excess  of  $250,000.  Annual  payroll  is  approx- 
imately $40,000.  • 
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TRADE  CONFERENCE  ATTRACTS  250  BUSINESSMEN 


SPECIAL  one-day  Trade  and  Industrial  Promotion  Conference  designed 
to  acquaint  Alberta  business  leaders  with  export  opportunities,  and  the 
services  available  from  the  Federal  Department  of  Trade  and  Commerce 
was  held  in  Calgary,  May  16  and  was  attended  by  more  than  250  Alberta 
manufacturers  and  businessmen. 


The  conference  was  sponsored 
jointly  by  the  Alberta  Branch  of 
the  Canadian  Manufacturers’  Asso- 
ciation, the  Alberta  Chamber  of 
Commerce,  the  Federal  Depart- 
ment of  Trade  and  Commerce  and 
the  Alberta  Department  of  Indus- 
try and  Development.  It  took  the 
form  of  two  panel  discussions;  one 
on  export  trade,  the  other  on  dom- 
estic commerce.  Both  were  fol- 
lowed by  open  question  periods. 
Keynote  speaker  at  the  noon 
luncheon  was  The  Hon.  George 
Hees,  Minister  of  Trade  and  Com- 
merce. 

The  morning  export  promotion 
panel  featured  reports  on  Canada’s 
present  and  potential  exports  to 
such  areas  as  Asia  and  the  Middle 
East,  Commonwealth  countries. 


Europe,  Latin  America  and  the 
United  States. 

In  the  afternoon,  directors  and 
officials  of  the  various  service 
branches  of  the  federal  department 
explained  their  operations  and  out- 
lined the  services  available  to  as- 
sist in  the  development  of  industry 
and  commerce  within  Canada. 

Included  in  the  discussion  were 
the  operation  of  the  Depreciation 
Certification  Branch,  National  De- 
sign Branch,  Commodity  Stand- 
ards Branch,  Industrial  Devel- 
opment Branch,  Small  Business 
Branch,  and  the  National  Product- 
ivity Council. 

Copies  of  the  synopses  delivered 
by  all  Trade  and  Commerce  of- 
ficials are  available  by  writing  that 
Department  at  Ottawa.  • 


A number  of  the  250  Alberta  business 
opening  remarks  of  the  Hon.  A.  R.  P 


Federal  Officials  Queried  on  laxe 

A LBERTANS  attending  the  The  high  cost  of  transporting  barley,  because  of  its  high  qualitv. 


Trade  and  Industrial  Promotion 
Conference  at  Calgary  were  given 
opportunity  to  question  Federal 
representatives  on  a variety  of  sub- 
jects. 

In  answer  to  a question  whether 
tax  concessions  were  being  con- 
sidered as  a means  of  encouraging 
export  production  in  Canadian 
factories,  the  meeting  was  told  that 
a number  of  export  incentive  pro- 
grams were  being  studied.  A direct 
tax  concession  did  not  appear  to  be 
feasible  because  not  all  manufac- 
turers produce  for  export.  The 
Ottawa  officers  said  it  would  not 
be  fair  to  tax  firms  employing 
Canadians  producing  for  export  at 
a lesser  rate  than  firms  employing 
Canadians  producing  for  national 
consumption. 


manufactured  goods  to  seaports, 
and  the  question  of  transportation 
subsidies  were  discussed. 

Federal  officials  agreed  that  high 
transportation  costs  was  one  of  the 
problems  facing  Western  producers, 
and  that  something  must  be  done  to 
overcome  this  unfairness  to  Western 
Canada.  An  opinion  was  expressed 
that  further  reports  of  the  Mac- 
Pherson  Royal  Commission  on 
Transportation  would  deal  with 
proposals  to  help  solve  the  problem. 

Federal  officials  were  asked 
whether  Canada  could  look  forward 
to  steady  sales  of  grain  to  China. 
In  reply,  the  meeting  was  told  that 
until  recent  sales,  China  never  was 
considered  a steady  market.  How- 
ever, it  is  now  anticipated  that  the 
Chinese  may  develop  a taste  in  that 
country  for  Canadian  wheat  and 


The  recent  substantial  sales  were 
deemed  very  small  considering  the 
needs  of  China. 

The  possibility  of  the  Department 
of  Trade  and  Commerce  establish- 
ing representatives  to  provide  as- 
sistance in  Western  Canada  cities 


Trade  Commi 
World-Wide  < 

J^-LBERTA  manufacturers  con- 
templating expansion  programs 
were  urged  by  Federal  Trade  and 
Commerce  officials  at  the  Calgary 
Industrial  Promotion  Conference 
to  consider  the  export  field  as  a 
possible  market  for  increased  pro- 
duction. 

In  explaining  the  various  services 
of  the  federal  department  Federal 
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who  attended  the  conference  listen  to 
| Minister  of  Industry  and  Development. 


Subsidies 

was  the  subject  of  one  query.  The 
! meeting  was  told  that  the  regional 
j office  question  is  constantly  being 
reviewed  and  that  the  Department 
| was  now  planning  to  establish  sev- 
| eral  such  offices  throughout  Can- 
I ada  on  an  experimental  basis. 

(Continued  on  page  6) 

j 

toner  Service 
les  Agency 

j Deputy  Minsiter  J.  A.  Roberts  said 
i manufacturers  have  a ready-made 
| sales  force  throughout  the  world’s 
j principal  trading  areas  in  Canada’s 
!';  Trade  Commissioner  Service.  The 
120  trained  officers  at  63  posts  in 
47  countries  are  available  to  assist 
J any  Alberta  manufacturers  who 
feel  they  can  competively  export 
products. 

(Continued  on  page  6) 


Federal  Experts  Discuss 
Potential  Export  Areas 


ANADIAN  manufacturers  and 
exporters  are  missing  a great  po- 
tential market  by  not  making  a 
thorough  study  of  the  possibility 
of  export  of  their  products  to  the 
United  States. 

In  a panel  discussion  on  world 
export  markets,  George  A.  Brown, 
chief  of  the  Department  of  Trade 
and  Industry’s  United  States  Div- 
ision, reported  that  the  United 
States  was  already  the  most  profit- 
able market  for  Canadians,  but  that 
a higher  rate  of  growth  could  be 
possible. 

Manufacturers  should  make  full 
use  of  the  many  market  analysis 
tools  to  determine  whether  there  is 
a market  for  their  products.  The 
successful  exporter  to  the  United 
States  should  be  prepared  to  travel 
extensively,  present  himself  on  the 
prospect’s  doorstep,  and  negotiate 
on  the  spot. 

Mr.  Brown  maintained  that  there 
were  opportunities  going  begging, 
and  mentioned  that  more  than 
14,000  new  firms,  new  potential 
buyers,  are  being  incorporated  each 
month  in  the  United  States. 

Intensive  economic  activity  in 
Europe  is  continuing  to  expand  and 
more  opportunities  are  presenting 
themselves  to  Canadian  manufac- 
turers wishing  to  export  to  that 
area.  Countries  of  the  European 
Economic  Community  ( Belgium, 
Luxemburg,  Germany,  France,  Italy 
and  the  Netherlands ) accounted  for 
Canadian  sales  totalling  $436  mil- 
lion in  1960,  almost  40  percent  more 
than  in  1959. 

W.  G.  Pybus,  Chief  of  the  Euro- 
pean Division,  urged  Alberta  indus- 
trialists to  carefully  examine  the 
export  potential  of  continental 
Europe. 

Canadian  exporters  are  widening 
the  range  of  products  they  are  sell- 
ing to  Commonwealth  countries. 
A.  W.  A.  Lane,  chief  of  the  Com- 


monwealth Division,  reported  he 
felt  confident  Alberta  manufac- 
turers investigating  opportunities 
could  help  to  raise  Canada’s  1960 
export  volume  of  $1/1  billion  to  this 
group. 

Commonwealth  exports  have 
shown  increases  in  such  categories 
as  textiles,  apparel,  canned  foods, 
furniture,  jewellery,  and  several 
other  products  now  being  made  in 
Alberta. 

The  Asian  and  Middle  East  mar- 
ket situation  was  discussed  by  J.  L. 
Mutter,  Assistant  Chief  of  the 
division. 

Japan,  he  stated,  was  a big  and 
important  market  for  Canadian  ex- 
ports, and  is  likely  to  become  even 
larger  in  the  future.  Grains,  oil- 
seeds, iron  ore,  non-ferrous  metals 
and  ores,  asbestos,  chemicals,  coal, 
pulp  and  calculating  machines  were 
among  the  major  exports  to  Japan 
in  1960. 

A similar  range  of  articles  is  ex- 
ported to  Communist  China,  East 
Asia  countries,  and  Middle  East 
Countries. 

Export  value  in  the  market  was 
valued  at  $150  million  in  1960. 

The  potential  of  sales  to  the 
twenty-country  Latin  American 
group  was  discussed  by  the  Chief 
of  the  Latin  American  Division, 
B.  S.  Shapiro. 

Canadian  exporters,  he  said,  will 
find  there  are  outlets  in  Latin 
America  for  a wide  variety  of  Cana- 
dian goods.  They  must  be  prepared, 
however,  to  devote  special  time  and 
effort  to  develop  these  markets.  He 
felt  Canadians  were  in  a somewhat 
favorable  position  in  that  Canada 
has  trade  agreements  with  various 
Latin  America  countries,  assuring 
most  favored-nation  treatment  of 
exports. 

Greater  expansion  of  market  op- 
portunities in  this  area  was  also 
predicted.  • 
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Trade  Enquiries 


Plant  Space,  Equipment 
Information  Made  Available 

As  one  of  its  services  to  industry,  the  Alberta  Industrial  Develop- 
ment Branch  is  actively  engaged  in  bringing  to  the  attention  of  manu- 
facturing industries  and  other  concerns,  information  on  available  plant 
space  and  equipment.  This  program  will  be  of  interest  to  companies 
requiring  additional  facilities  or  organizations  seeking  to  establish  manu- 
facturing operations  in  Alberta. 

Two  manufacturing  opportunities  are  available  at  the  present  time. 

Owners  of  a large,  modem  plant  located  in  an  Alberta  city  offer 
facilities  for  custom  sheet  metal  fabrication.  The  company  will  make 
available  • the  latest  type  equipment  for  such  operations  as  shearing, 
stamping,  forming,  spot-welding,  painting,  assembly  and  packing. 

Another  large  firm,  with  a 20,000-square  foot  plant,  is  interested  in 
locating  organizations  wishing  to  utilize  their  machinery  and  labour  force. 
The  company  offers  such  equipment  as  a drill  press,  sheet  metal  break, 
jointer,  metal  cutting  saws,  aluminum  and  steel  welding  equipment, 
cranes  and  other  lifting  equipment,  and  a De  Vilbiss  paint  booth. 


Periodically  the  Alberta  De- 
partment of  Industry  and  Develop- 
ment receives  trade  and  commerce 
enquiries  from  manufacturers,  im- 
porters and  exporters  from  widely- 
scattered  world  points.  These 
enquiries  will  be  passed  on  to 
Industrial  Newsletter  readers  who 
are  then  invited  to  contact  the 
Industrial  Development  Branch, 
Room  502,  Administration  Building, 
Edmonton,  if  they  wish  further 
information. 

— A Tripoli,  Libya,  importer  is 
interested  in  carrying  for  sale  in 
Libya,  Alberta  - made  pipeline 
casing,  tubing,  drilling  bits,  work 
camp  equipment  and  heavy  ma- 
chinery. 

— An  Oslo,  Norway  firm  wishes 
to  contact  Alberta  firms  interested 
in  carrying  an  internationally- 
known  line  of  electric  arc-welding 
equipment  and  electrodes. 

— The  Industrial  Development 
Branch  has  been  asked  to  supply 
details  on  any  Alberta  product 
which  a manufacturer  would  like 


FEDERAL  OFFICIALS 
QUERIED 

(Continued  from  page  5) 

A questioner  asked  whether 
measures  were  being  contemplated 
to  control  the  annual  flow  of  mil- 
lions of  dollars  worth  of  oilfield 
equipment  from  the  United  States 
into  Canada,  duty  free. 

The  conference  was  advised  that 
most  such  imports  enter  Canada 
under  tariff  regulations  which  were 
established  to  assist  the  develop- 
ment of  the  western  Canada  oil  in- 
dustry. The  Tariff  Board,  however, 
was  scheduling  hearings  into  the 
oilfield  equipment  tariff  question. 

The  question  of  dumping,  and 
whether  Canada  has  a dumping 
problem  was  raised.  Dumping,  the 
conference  was  told,  was  the  export 
of  goods  at  prices  lower  than  those 
being  charged  on  the  home  market. 
It  was  felt  that  the  problem  would 
always  exist  even  though  the  De- 
partment of  National  Revenue  em- 


For details  write  the  Industrial 
Administration  Building,  Edmonton. 

to  have  licensed  for  production  in 
Brazil. 

— A Canadian  manufacturer  of 
air  controls  or  valves  used  in  the 


ploys  a staff  to  check  on  any  com- 
plaint. 

Another  questioner  asked  whether 
the  Federal  Government  was  study- 
ing the  feasibility  of  expansion  of 
the  chemical  industry  in  Alberta  as 
against  the  export  of  Alberta  LPG 
and  development  of  processing 
plants  in  other  areas. 

It  was  stated  that  there  was  no 
easy  solution  or  answer  to  the  prob- 
lem, although  most  people  realize 
that  the  basic  consumption  area  or 
market  does  not  exist  here.  A 
market  for  LPG  derived  from  Al- 
berta natural  gas  has  to  be  devel- 
oped. The  choice  is  either  exporting 
raw  LPG  to  be  processed  elsewhere 
in  a market  area,  or  sitting  on  sup- 
plies until  markets  in  Alberta  and 
Western  Canada  warrant  develop- 
ment of  processing  plants  here. 

Many  other  questions  were  asked 
at  the  conference  including  several 
dealing  with  policy  and  budgetary 
matters  which  could  not  be  dis- 
cussed at  the  time.  • 


Development  Branch,  Room  502, 


mining  or  paper  mill  industries,  is 
interested  in  contacting  a distribu- 
tor or  manufacturer’s  agent  for  the 
Province  of  Alberta.  • 


TRADE  COMMISSIONERS 

(Continued  from  page  5) 

In  helping  industrialists  assess  a 
new  foreign  market,  trade  commis- 
sioners can  supply  specific  informa- 
tion on  market  requirements;  the 
size,  sources  and  pattern  of  imports 
and  future  prospects;  tariff  and 
trade  regulations,  and  the  status  of 
competing  products. 

On  request,  trade  commissioners 
can  recommend  several  firms  to  act 
as  agents  to  introduce  lines  of  the 
company  concerned.  Credit  and 
other  necessary  information  on  local 
firms  can  also  be  supplied. 

If  commissioners  consider  it 
worthwhile,  they  will  encourage  a 
company  representative  to  visit  the 
potential  market,  and  will  arrange 
appointments,  hotel  accommoda- 
tion, assist  in  providing  interpreters, 
recommend  legal  counsel,  and  gen- 
erally attempt  to  make  the  visit  as 
profitable  as  possible. 

Trade  Commissioners  services 
continue  to  be  available  once  a 
Canadian  firm  has  become  estab- 
lished in  an  export  area.  • 
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VILLAGE  OF  COCHRANE 

Location:  Section  2 and  3-26-4-W5;  19  miles  northwest 
of  Calgary  on  Trans-Canada  Highway  No.  1,  and 
on  the  main  line  of  the  CPR. 

Altitude:  3,750  feet. 

Temperature:  Average  summer,  51.7  degrees  F.; 
average  winter,  23.7  degrees  F.;  average  annual, 
38  degrees  F. 

Rainfall:  Average  annual  rainfall,  11.42  inches;  average 
annual  snowfall,  72.5  inches,  average  annual 
precipitation,  18.7  inches. 

Geology:  Sandstone  and  shale  are  of  fresh  water  and 
deltaic  origin.  Lower  beds  belong  to  the  Creta- 
ceous Edmonton  formation  while  those  forming 
the  higher  ground  are  of  the  Tertiary  Paskapoo 
formation.  Fossilized  remains  of  plant,  and  mam- 
mal life  have  been  found. 

Soil:  Cochrane  is  in  the  black  soil  zone,  with  a 12-  to 
14-inch  black  or  very  dark  brown  surface  horizon. 
The  lime  layer  is  usually  found  30  to  40  inches 
below  the  surface.  The  soil  of  this  zone  is  very 
fertile  and  a high  percentage  is  arable.  Wheat 
of  fairly  good  quality  is  grown,  and  mixed  farming 
practised. 

History:  The  Cochrane  area  was  first  visited  by  a white 
person  in  1808  when  famed  explorer  and  map 
maker,  David  Thompson  passed  through  the 
district. 

Among  the  first  permanent  settlers  were  Rev. 
George  and  Rev.  John  McDougall  who  established 
a mission  in  1873.  In  that  same  year  a Catholic 
Mission  was  established  by  the  Rev.  Fathers 
Fourmond  and  Scollen. 

A large  ranching  enterprise  was  established  by 
Sen.  Cochrane  in  1878,  and  two  years  later  a 
number  of  settlers  came  into  the  district.  A com- 
munity known  as  Mitford  was  established  in  1885 
but  by  1898  was  almost  completely  deserted.  Most 
residents  moved  their  possessions  a few  miles  west 
to  the  community  of  Cochrane,  named  after  the 
Senator. 

Cochrane  was  erected  as  a village  in  1903. 

Living  Conditions:  Cochrane  is  situated  in  the  Rocky 
Mountain  foothills  and  a valley  of  the  Row  River. 
The  weather  is  bracing  with  cool  nights  after  the 
hottest  days.  There  are  excellent  facilities  for 
b;oth  winter  and  summer  sports.  Three  churches 
serve  the  spiritual  needs  of  the  community.  All 
utilities  are  available.  School  instruction  is  pro- 
vided in  Grades  1 to  12. 

Administration:  The  village  is  governed  by  three  coun- 
cillors, one  of  whom  is  appointed  mayor.  One 
councillor  is  elected  each  year  for  a three-year 
term.  A secretary-treasurer  administers  the  affairs 
of  the  village  in  accordance  with  policy  set  by  the 
council. 

Law  Enforcement:  RCMP  police  the  village.  Electrical 
and  sanitary  installations  must  comply  with  prov- 
incial regulations,  and  natural  gas  installations 


must  comply  with  a village  bylaw.  New  building 
plans  must  be  approved  by  council.  Cochrane  is 
a member  of  the  Calgary  and  District  Planning 
Board. 

Fire  Protection:  A volunteer  brigade  of  a chief  and  12 
firemen  has  at  its  disposal  adequate  equipment 
to  ensure  efficient  fire  protection. 

Tax  Structure:  Total  assessment  of  $607,425  is  based 
on — land,  100  percent  of  value,  $65,875;  improve- 
ments, 100  percent  of  fair  value,  $460,450;  busi- 
ness, $64,000,  and  power,  $16,500.  The  mill  rate  is 
70  mills,  made  up  of  23  municipal,  42.4  school, 
and  4.6  hospital. 

Area:  Village  total,  246  acres;  streets  and  roads,  61.72 
acres;  parks  and  playgrounds,  144.52  acres. 

Sewer  and  Water  Main  Mileage:  Sanitary  sewers,  IV2 
miles;  water,  1 mile. 

Power:  Three-phase,  60-cycle  power  is  supplied  under 
a franchise  at  the  following  rates:  Domestic — first 
20  kwh  or  less  used  per  month,  $2.70  gross;  all 
over  20  kwh  used  per  month,  1.5  cents  per  kwh. 
Commercial- — service  charge  of  50  cents  for  the 
first  one-half  kw  of  connected  load,  20  cents  for 
each  additional  one-quarter  of  connected  load, 
plus  an  energy  charge  of  10  cents  per  kw  for  the 
first  50  kwh  used  per  month;  five  cents  per  kw 
for  the  next  150  kwh  used  per  month,  and  2/1  cents 
per  kw  for  all  additional  consumption. 

A special  power  rate  is  also  available. 

Water:  Is  obtained  from  the  Bow  River  and  pumped 
into  a 20,000  gallon  elevated  tower  and  a 40,000 
gallon  reservoir. 
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Gas:  Natural  gas  is  supplied  under  a franchise  by 
Canadian  Western  Natural  Gas  Company.  General 
rate  available  to  all  customers  includes  a net  rate: 
first  two  mcf  or  less  per  month,  $2.50;  all  addi- 
tional mcf  per  month,  42  cents  per  mcf. 

Optional  rate  “A” — available  to  all  customers  only 
on  annual  contract.  Net  rate  $1.50  per  month  plus 
commodity  charge  of  50  cents  per  mcf. 

Optional  Rate  “B” — available  to  all  customers 
using  in  excess  of  715  mcf  per  year.  Net  rate  $10 
per  month  plus  commodity  charge  of  28  cents  per 
mcf. 

A high  load  factor  rate  is  also  available. 

L.P.  Gas:  100-lb.  cylinders,  $6.50;  bulk,  16  cents  per 
gallon. 

Diesel  Fuel:  Winter  grade,  17.2  cents  per  gallon; 
summer  grade,  16.7  cents  per  gallon. 

Resources:  Grains,  horses,  cattle,  sheep,  hogs,  dairy 
products,  poultry  products,  straw,  sand  and  gravel, 
oil  and  natural  gas. 

Government  Offices:  Federal  — post  office,  RCMP 
detachment,  Mountain  Health  Unit  No.  6;  Prov- 
incial — AGT,  resident  police  magistrate;  Muni- 
cipal— Village  Hall  housing  municipal  offices, 
school  district. 

Health  Services:  There  is  no  hospital  in  the  village. 
Staff  of  the  health  unit  visit  monthly  examining 
pre-school,  and  school  children.  There  is  one 
resident  doctor,  and  one  drugstore. 

Professional  and  Skilled  Personal  Services:  One  beauty 
parlor,  one  barber  shop. 

Transportation:  CPR  main  line,  Greyhound  bus  line, 
local  trucks  to  and  from  Calgary  daily. 

Communications:  AGT,  CP  Telegraphs,  post  office, 
Calgary  newspapers,  radio  and  television  stations. 

Financial  Facilities:  Royal  Bank  of  Canada. 

Hotels:  Chinook. 

Tourist  Camps:  Cochrane  Auto  Court,  13  units,  trailers 
and  tents;  Hollowood  Ranch  Store,  trailers  and 
tents. 

Churches:  Anglican,  Roman  Catholic,  Presbyterian. 

Fraternal  Organizations:  Masonic,  I.O.O.F.,  Eastern 
Star. 

Service  Clubs:  Canadian  Legion,  Women’s  Institute, 
Women’s  Auxiliary  Canadian  Legion. 

Societies  and  Associations:  Old  Timers’  Association, 
Home  and  School  Association,  Cattle  Breeders’ 
Association. 


Education:  Grades  1 to  12  are  taught  along  with  typing, 
bookkeeping,  drama  and  art.  School  buildings  are 
modern  and  there  is  a large  auditorium.  There 
are  approximately  300  pupils  and  12  teachers. 

Theatres  and  Halls:  Community  Hall,  School  Audit- 
orium. 

Cultural  Activities:  The  Cochrane  Community  Library 
is  supported  by  service  clubs,  provincial  grants 
and  by  membership  fees.  There  is  an  active  choral 
society,  drama  group  and  orchestra. 

Youth  Activities:  Boys — Scouts,  Cubs,  Trail  Rangers, 
Young  Explorers,  4-H  Clubs;  Girls  — C.G.I.T., 
Young  Explorers,  4-H  Clubs. 

Sports  Facilities:  Open  air  hockey  and  skating  rinks; 
covered  3-sheet  natural  ice  curling  rink,  baseball 
diamond. 

Historic  Sites:  John  McDougall  Church  at  Mitford; 
cenotaph. 

Co-operatives:  United  Grain  Growers. 

Industrial  Development:  Agriculture  is  the  predom- 
inant industry.  A large  planing  and  resaw  mill 
with  a capacity  of  5,000  feet  per  day  employs 
more  than  20  persons.  In  1959  a shot  tower  was 
erected  to  manufacture  all  sizes  of  buckshot.  The 
plant,  only  one  of  its  kind  in  western  Canada,  has 
a rated  capacity  of  from  5,000  to  10,000  tons  per 
year. 

Trading  Areai  North,  20  miles;  west,  40  miles;  south  12 
miles,  east,  four  miles. 

Population:  Trading  area  population,  6,300;  Village 
population,  800. 

Sites:  Industrial  and  residential  sites  can  be  purchased 
from  the  village  or  private  owners  at  reasonable 
prices.  These  sites  can  be  serviced  with  all  utilities. 


For  further  information  about  Cochrane 
write 

SECRETARY-TREASURER 
VILLAGE  OF  COCHRANE 
COCHRANE,  ALBERTA 

or 

R.  MARTLAND 

Director  of  Industrial  Development 
Department  of  Industry  and  Development 
502  Administration  Building 
Edmonton,  Alberta 

COCHRANE, 

ALBERTA 


